
 
 

 

 

 

 

  

 

 

 

 

 

 

 

About the Role: 
We have a rare opportunity for a knowledgeable and experienced Sales 
Person to join our Southern business and continue to leverage and 
position some of the most reputable beef & lamb Brands in Australia, 
such as Little Joe and Great Southern.  Being a team player, the role 
forms part of the wider sales team that as a group will deliver the best 
sales outcome across all regions and markets. 
You will have experience in the meat industry with an advanced level of 
product & technical knowledge.  Multi species experience would be 
advantageous.  Your ability to differentiate and align the marketing 
strategy of our Brands with market opportunities will enable you to 
optimise revenues and product values across your portfolio. 
On a personal level, you are an excellent communicator, have excellent 
attention to detail, passionate and enthusiastic with a driven attitude 
to succeed. 
 
Your Core Responsibilities: 

 Sales to the Australian domestic market, including the 
development & implementation of an agreed Sales Plan to deliver 
against the business strategy.  

 Optimise revenue and Product Value in line with market 
opportunities. 

 Coordinate and maintain strong relationships with new & existing 
customers. 

 Take responsibility for inventory management. 

 Follow up all AR for key accounts. 

 Maximise revenue through new product development and 
innovation. 

  
 

Key Selection Criteria: 

 Ability to implement Sales strategy to grow revenues, optimise 
brand differentiation with new & existing customers. 

 Sales planning, forecasting, monitoring & delivery. 

 Experience in the meat industry with an advanced level of 
technical & product knowledge across Beef & Lamb. 

 Experience working as part of a high performing team to deliver 
on objectives & targets 

 Collaborative people skills, and have an ability to develop effective 
& mutually beneficial relationships with customers. 

 Good business acumen, attention to detail, disciplined approach 
and follow up. 

 Broad commercial industry knowledge & experience. 
 
Apply here: 
https://career10.successfactors.com/career?company=jbsaustral 
 
Applications (including a covering letter and resume) should be 
forwarded to: 
JBS AUSTRALIA - Brooklyn 
Robert Ryan – Sales Manager, Domestic & Export - Sthn  
Email: robert.ryan@jbssa.com.au 

Applications Close: 28th February 2018 

 

 

JBS Australia is currently recruiting: 

DOMESTIC SALESPERSON 

LOCATION: BROOKLYN, Melbourne 

 Beef focus – S’thn Aust  

 Largest Protein Producer Globally  

 Great Career Development Opportunities 

 Brooklyn Based – 10 min from the World’s Most Livable City  

 

https://career10.successfactors.com/career?company=jbsaustral
mailto:robert.ryan@jbssa.com.au

